
Why do young, unmarried men own Life Insurance?

THE NEED "Why did I
buy life insurance? Well

. . . first, because I wasn't saving any money .
Usually I spent it as fast as I made it . Now and
then I saved for something I wanted to buy .
But of course that didn't get me anywhere .
What I needed was a long-range plan . And my
life insurance policy gives me that, because I
have to save money for the premiums regularly .

"But that wasn't all . My mother has done a
lot for me and I wanted to do something for
her. So I named her the beneficiary of my
policy. Of course, some day I suppose I'll get
married . And when I meet the right girl I
believe she will have enough common-sense
to know that a life insurance policy means a
lot more than a carload of orchids .

"Another thing . Some day I may want to go
into business for myself, and have to borrow
money . I understand that in passing on a loan
some banks ask whether you own any life in-
surance ; and I have heard that when you apply
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to some of the big corporations for a job they
ask the same question . So, I figure that some
day my policy may help me to get ahead in
business or to land a better job . Any way you
look at it, I think it's a good thing .

THE POLICY "Of course I hardly knew
one life insurance policy from another . But
when a New York Life agent called I talked
things over with him. He explained the bene-
fits and the premiums, dividends, loan values,
and so on. He said that young men usually
took an Ordinary Life policy, or Limited Pay-
ment Life or a Long-Term Endowment . After
he had asked me a number of questions and
gone over my situation thoroughly, he recom-
mended an Ordinary Life policy for $5,000
because it gives more permanent protection
per dollar of premium than any other life in-
surance policy.

"Well, $5,000 seemed like a lot for me, and
at first I didn't think I could handle it . But I
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Safety is always the first consideration . . . Nothing else is so important

found that the premium at my age would be
about $100 a year, and I knew I could save
that much if I tried . So, that's what I'm doing .
And I'm going to leave all my dividends with the
Company, because if I do this, my policy some
day should be worth $5,000 to me in cash.

"One more thing . Every year you wait, your
premium rate goes up . So I am glad I took
my policy when I did . . . Yes, I feel that the
New York Life agent did me a good turn ."

THE COMPANY Young people under age
30 bought approximately $190,000,000 of life
insurance last year in the New York Life
Insurance Company. Many of these policies
were taken by young men whose fathers also
were policyholders in this Company. The
New York Life has insured the lives of succeed-
ing generations of American citizens since it
was founded as a mutual company more
than ninety-four years ago on April 12, 1845 .

Throughout those years the New
York Life has weathered every panic,
war and epidemic ' . . . and has met
every obligation it assumed . The
Company is in a strong financial
position, and its insurance and an-
nuity reserves are on the most con-
servative basis used by American
life insurance companies .

In view of the Company's past
record and present strength, a New
York Life policy should be one of
the best investments which any
young man could make .
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