
SUBSTITUTE,
for Rubber. . .

Now, that there is a rubber shortage, salesmen who used to travel by automobile
will switch to train . That means they will miss many of the smaller towns. Their
customers in those towns must replenish stocks .

So, more than ever before, selling by direct mail is going to become increasingly pro-
ductive and profitable . In keeping up sales volume . . . keeping the business of custo-
mers in smaller towns . . . contacting new customers whom the salesman cannot
reach . . . the printed sales message is the best medium .

Let us help you plan your advertising campaigns . . . catalogs . . . folders . . . broad-
sides . . . letters . We will prove to you that direct mail is the best substitute for
salesmen who are "grounded" for the duration .
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